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Abax Global Equity Fund

About the Fund

The Fund is ac�vely managed by Abax Investments and draws upon our 

valua�onbased security selec�on process.

The Fund is managed by Steve Minnaar.

Fund details

Incep�on Date

Unit Price

Fund Size ($m)

Minimum Investment Class A ($)

Benchmark

Global Investment Fund Sector

27102015

13.782

79

100,000

MSCI ACWI TR

Global LargeCap Blend Equity

Legal informa�on

ISIN

Regulator

Auditor

Fund depository

IE00BYZ9ZT36

Central Bank of Ireland

KPMG

BNY Mellon Trust

Fund objec�ve

The Abax Global Equity Fund is a dollar denominated fund with a 

mandate to invest in listed equi�es globally. 

The Fund's primary objec�ve is to outperform the MSCI All Country 

World Total Return Index (in US dollars) over the medium to long term 

on a net of fee basis. A secondary objec�ve is to outperform the 

peergroup (as measured by the Morningstar  Global LargeCap Equity 

Average).

The Fund has a high risk profile, and is only suitable for long term 

investors seeking high levels of investment growth, that can tolerate the 

associated high levels of capital vola�lity.

The Fund is a Dublin domiciled UCITS Fund and is a subfund of 

Prescient Global Funds PLC.

Fees (% p.a.)

Annual Fee (Class A)

Total Expense Ra�o (incl.VAT)

Transac�on Costs (incl.VAT)

Total Investment Charges (incl.VAT)

Entry/Exit Fees

0.9

0.32

—

0.32

None

Top Holdings (%)

Amazon.com Inc 

Samsung Electronics Co Ltd GDR 

Tencent Holdings Ltd  

Bri�sh American Tobacco Plc

NMC Health Plc

JP Morgan 

Haier Electronics Group Co 

AAC Technologies Holdings Inc

Microso�

Google

6.1

6.1

6.3

5.8

4.7

4.2

3.8

3.7

3.6

3.4
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ABAX Global Equity Class C MSCI ACWI Peergroup

Risk (from Nov 2015)

Std Dev
Sharpe

Ra�o

Max

Drawdown

ABAX Global Equity Class C

MSCI ACWI

Peergroup

11.2 1.3 9.7

8.3 1.5 9.1

8.9 1.1 9.6

Returns (%, annualised)

1m 3m 1 yr Incep�on

ABAX Global Equity Class C

MSCI ACWI

Peergroup

1.1

1.6

1.5

6.4

5.7

5.1

33.4

24.0

23.3

15.8

12.8

10.8

Asset Alloca�on

Por�olio Date: 31122017

%

Equity 95.1

Cash 4.9

Total 100.0

Sector Alloca�on

%

Informa�on Technology 36.7

Consumer Discre�onary 36.4

Healthcare 11.6

Consumer Staples 7.2

Financials 4.4

Industrials 3.6

Op�ons 0.1

Total 100.0



Investment manager

Investment Manager: Abax Investments Proprietary Limited, Registra�on number: 

2000/008606/07 is an authorised Financial Services Provider (FSP856) under the Financial Advisory 

and Intermediary Services Act (No.37 of 2002), to act in the capacity as investment manager. This 

informa�on is not advice, as defined in the Financial Advisory and Intermediary Services Act (N0.37

of 2002). Please be advised that there may be representa�ves ac�ng under supervision. 

Physical address:  2nd Floor, Colinton House, The Oval, 1 Oakdale Road, Newlands. Postal address: 

P.O. Box 23851, Claremont, 7735 Telephone number: 021 670 8960.  Website: www.abax.co.za

Management company and Trustee

Management Company:  Prescient Fund Services (Ireland) Limited. Physical address: 44 Upper 

Mount Street, Dublin 2, Ireland. Telephone number: +35 31676 6959. Website: www.prescient.ie 

Fund depository:  BNY Mellon Trust Company (Ireland) Limited. Physical address: 46100 Avenue 

6000, Cork, Ireland. Telephone number: +353 21 438 0000

Commentary

The Fund appreciated 1.1% in December, but lagged the benchmark’s performance of +1.6%, as 

smartphone related technology shares were sold off in the last week. This leaves the Fund up 

33.4% for the year, 9.4% ahead of the MSCI All World Index.

For 2017, the top contributors to performance in the Fund were Tencent (Chinese Internet/Social 

Media), NMC Health (Middle Eastern health care group), AAC Technologies (essen�al smartphone 

components), Trex (US composite decking), Samsung Electronics, and Haier Electronics (Chinese 

white goods and logis�cs). It’s pleasing to note that this is a rela�vely diverse group of companies 

in terms of their product set; from social media to washing machines, and geographic exposure; 

spanning the US, Middle East, and China. This group has performed very well in recent years, and 

we believe they have the products and services to con�nue to deliver strong growth. More 

importantly, they have demonstrated their ability to adapt to new technologies and trends ahead 

of their peers and hence stay relevant – and very profitable.

As a rela�vely small and growing fund, we received a steady stream of inflows which kept cash 

levels higher than normal. Consequently, this detracted 1.7% from performance. With global 

markets performing so well, and in some cases appearing expensive, we were conserva�ve in 

deploying cash.  From current market levels, we will con�nue to manage the Fund conserva�vely 

and rather u�lize cash when opportuni�es arise, as opposed to simply adding propor�onally to all 

posi�ons.

The poor investments for the year were Newell Brands (US household and personal goods), 

AutoZone (US automo�ve a�ermarket parts), Whirlpool (predominantly US whitegoods), Tractor 

Supply (US farming supplies to small and part�me farmers) and Spire Healthcare (UK hospital 

group). While the Funds best choices were diverse, there is a pa�ern in the poor choices; they are 

mostly US discre�onary consumer products. The US consumer is rela�vely healthy; 

unemployment is at a very low level, there are signs of some wage infla�on, the consumer has de

geared a�er the financial crisis and there is reasonable growth in the economy. The general 

problem with the underperforming stocks then was not the state of the consumer, but rather that 

the companies are all facing increasing compe��on form online retailers (Amazon et al). We were 

not blind to this threat when we made the investments. In fact, all of these companies have very 

credible online strategies of their own – for example, Tractor Supply has a very effec�ve “buy

online, pickupinstore” offering. What we, and the companies, underes�mated though, was the 

amount of impulse or discre�onary purchasing that happens when a customer just happens to be 

in a store or shopping mall. Much of this ac�vity does not happen with online purchasing – or the 

retailer cannot direct this impulse buying as effec�vely as in a physical store. An example would be 

wri�ng instrument sales for Newell Brands; whereas we all need to buy a pen from �me to �me, 

it’s hardly ever a des�na�on purchase. With the declining shopping mall foo�all, Newell Brands 

simply does not get the level of impulse buying a�en�on as before. Consumers will of course by 

pens again; their shopping habits have just changed. About a quarter of US malls have closed 

since the financial crisis of 2009 and another quarter is expected to follow suit in the next five 

years. Household and personal goods companies therefore have to adapt and change their 

marke�ng strategies. Companies like Clorox recently showed how they have to include Amazon’s 

Alexi in their campaigns; it’s not only about where on the physical shelf you place your product 

anymore, but also increasingly whether voice ac�vated search engines (like Alexi or Apple’s Siri) 

are ge�ng the correct programming to promote/recommend/find your product.

We will be posi�vely surprised if 2018 delivers the same returns as 2017. But, this does not stop 

us from working to find businesses that will be able to outperform their peers and drive profitable 

growth. In the example of the declining US mall culture above, the department stores are 

declining, but the companies driving the technology advances and physical logis�cs to support this 

are gaining.  Part of the reason we own Haier in China is their logis�cs unit; they have China’s most 

developed and far reaching logis�cs capability to deliver large appliances (that typically also 

require installa�on); this is becoming increasingly cri�cal in an online consumer environment. 

Similarly, Tencent has developed from a gaming and messaging pla�orm to a fully integrated 

digital company that enables a complete online “life”; from streaming music, to literature, to 

savings, to municipal services.

The Fund’s price earnings ra�o on one year forward earnings is 16.7 �mes. Whereas this looks 

rela�vely high, the 35 year compound earnings expecta�ons for all holdings (weighted by 

holdings) are about 17%. The ra�ng is also skewed by Tencent and Amazon, both of which are on 

elevated PE mul�ples (Tencent on account of very strong growth and Amazon because they 

reinvest most of the profits in the retail business and hence show very low earnings). We will 

con�nue to search for above average growth businesses, whilst con�nuing to scru�nize exis�ng 

holdings for any change in investment case.

Monthly returns  Class C

Jan Feb Mar Apr May Jun Jul Aug Sep Oct Nov Dec Year

2017

2016

2015

5.5 2.6 3.8 4.5 1.3 1.2 3.2 2.3 1.2 4.7 0.6 1.1

7.4 0.4 9.0 1.4 2.4 2.1 4.0 1.7 1.0 3.3 0.2 2.2

— — — — — — — — — — 0.4 1.8

33.4

4.8

—

Best and worst periods (%)

Best 12months 34.9

Best and worst periods (%)

Worst 12months 0.5

Important informa�on
This document was published on 17 January 2018. The Abax Global Equity Fund is a subfund of the Prescient Global Funds plc, an openended umbrella type investment company, with segregated liability between its subfunds, authorised by the Central 

Bank of Ireland, as an undertaking for collec�ve investment in transferable securi�es under the European Communi�es (UCITS) Regula�on, 2011 as amended (the Regula�ons). It is managed by Prescient Fund Services (Ireland) Limited at 49 Upper Mount

Street, Dublin 2, Ireland which is authorised by the Central Bank of Ireland, as a UCITS IV Management Company. The Prescient Global Funds plc full prospectus and the Fund's KIID are available free of charge from the Manager or by visi�ng 

www.prescient.ie.

Collec�ve Investment Schemes in Securi�es (CIS) should be considered as medium to longterm investments. The value may go up as well as down and past performance is not necessarily a guide to future performance. CIS’s are traded at the ruling price and 

can engage in scrip lending and borrowing.  The collec�ve investment scheme may borrow up to 10% of the market value of the por�olio to bridge insufficient liquidity. A schedule of fees, charges and maximum commissions is available on request from the 

Manager. There is no guarantee in respect of capital or returns in a por�olio. A CIS may be closed to new investors in order for it to be managed more efficiently in accordance with its mandate. 

CIS prices are calculated on a net asset basis, which is the total value of all the assets in the por�olio including any income accruals and less any permissible deduc�ons (brokerage, STT, VAT, auditor’s fees, bank charges, trustee and custodian fees and the 

annual management fee) from the por�olio divided by the number of par�cipatory interests (units) in issue.  Forward pricing is used. The Fund's Total Expense Ra�o (TER) reflects the percentage of the average Net Asset Value (NAV) of the por�olio that was 

incurred as charges, levies and fees related to the management of the por�olio.  A higher TER does not necessarily imply a poor return, nor does a low TER imply a good return.  The current TER cannot be regarded as an indica�on of future TER's.  During the 

phase in period TER’s do not include informa�on gathered over a full year. Transac�on Costs(TC) is the percentage of the value of the Fund incurred as costs rela�ng to the buying and selling of the Fund's underlying assets. Transac�on costs are a necessary 

cost in administering the Fund and impacts Fund returns. It should not be considered in isola�on as returns may be impacted by many other factors over �me including market returns, the type of Fund, investment decisions of the investment manager and 

the TER. Fund Performance has been calculated using net NAV to NAV numbers with income reinvested. The performance for each period shown reflects the return for investors who have been fully invested for that period.   Individual investor performance

may differ as a result of ini�al fees, the actual investment date, the date of reinvestments and dividend withholding tax. Full performance calcula�ons are available from the manager on request. The Fund uses Class C to report performance in order to show 

the longest possible track record.

The Manager retains full legal responsibility for any thirdpartynamed por�olio. Where foreign securi�es are included in a por�olio there may be poten�al constraints on liquidity and the repatria�on of funds, macroeconomic risks, poli�cal risks, foreign 

exchange risks, tax risks, se�lement risks; and poten�al limita�ons on the availability of market informa�on. The investor acknowledges the inherent risk associated with the selected investments and that there are no guarantees. Please note that all 

documents, no�fica�ons of deposit, investment, redemp�on and switch applica�ons must be received by Prescient Fund Services (Ireland) Limited before 10:00 (Irish �me), to be transacted at the net asset value price for that day. Where all required 

documenta�on is not received before the stated cut off �me Prescient Fund Services shall not be obliged to transact at the net asset value price as agreed to. For any addi�onal informa�on on Abax's investment approach go to: www.abax.co.za.

Defini�ons: Annualised performance  Annualised performance show longer term performance rescaled to a 1year period. Annualised performance is the average return per year over the period. Actual annual figures are available to the investor on request. 

Highest & Lowest return  The highest and lowest returns for any 1 year over the period since incep�on have been shown. NAV  The net asset value represents the assets of a Fund less its liabili�es.Sharpe Ra�o  The Sharpe ra�o is used to indicate the excess 

return the por�olio delivers over the risk free rate per unit of risk adopted by the fund. Standard Devia�on  The devia�on of the return stream rela�ve to its own average. Max Drawdown  The maximum peak to trough loss suffered by the Fund since

incep�on. 


